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  1. Customer support

  Source: https://posthog.com/handbook/support/customer-support

  
  Auto TL;DR

  At a Glance

  This long page covers these main areas. The list is generated from the article headings, so it updates with every handbook rebuild.

  	How we ensure amazing customer support

	It's easy for customers to reach us

	Support is done by actual engineers

	What do Support Engineers do?

	What do Support Heroes do?

	Response targets, SLAs, and CSAT surveys

	Response Targets

	Follow up / next reply response targets



  You can build a good company by focusing on getting lots of customers. To build a great company, you must delight your existing customers. This means that the journey doesn't simply end once we sign up a user - even more important is to ensure that PostHog is consistently delivering value for them.

How we ensure amazing customer support

It's easy for customers to reach us

We have a few different routes for users to contact us. As an open source company, our bias is towards increasing the bandwidth of communication with our users and making it easy for them to reach us through a clearly defined, simple set of channels.

These are the ways in which customers can currently reach us:


	Support ticket - Customers can create a support ticket directly within the PostHog app, under the help menu. This offers both users and PostHog engineers the best possible experience as Zendesk is automatically populated with a bunch of helpful context that makes troubleshooting easier. When in doubt, customers should be directed here.

	Community questions - users can also search previously answered questions that have been asked anywhere on posthog.com in our Docs. This is a great way to help us improve our Docs for simpler use-case type questions, but more complex questions should be re-routed via a support ticket.

	Dedicated Slack channels - For higher-paying (or potential higher-paying) customers, we offer a dedicated channel on our main company Slack.



Sometimes, people reach out to us with support issues on Twitter/X. Regardless of whether someone reaches out to your personal account or to the company account the broad approach should be as follows:


	Check first if they already have a ticket in Zendesk (either in-app or via /questions). There is nothing more annoying for a user than being asked to create a support ticket if they already have. If you don't have Zendesk access, ask someone in CS.

	If no tickets exist, explain that we can't provide support over social media and ask them to create a support ticket within the app - this is _much_ better than trying to solve their problem over Twitter as Zendesk pulls in a bunch of contextual information and is easier to collaborate in. Do this from the PostHog Twitter account - otherwise you will get personally contacted every time this user wants help.

	If yes, say that we can see their ticket and reassure them that all tickets are triaged and responded to. Let CS know that you have done this. Again, use the PostHog Twitter account.



Your objective should be to get the conversation into Zendesk ASAP, because it's easier to help the person there and to avoid setting a precedent that complaining visibly on social media results in an expedited response. An exception to this rule is if you are engaging with someone who has provided general feedback about PostHog - feel free to use your personal account if someone has a feature request or similar. If a user engage in a way which causes you _any_ distress, you can skip all of the above and just highlight it in Slack for CS to deal with.

Sometimes users ask about the progress of certain issues that are important to them on GitHub. We don't consider GitHub to be a proper 'support' channel, but it is a useful place to gauge the popularity of feature requests or the prevalence of issues.


Support is done by actual engineers

All support at PostHog is done by actual, full-time engineers. We have two types of engineers:


	Support engineers, who are focused solely on support across multiple products and sit in the

	Product engineers, who are focused on products and take on support responsibilities in a support hero rotation



What do Support Engineers do?

Right now, support engineers provide the first level of support for the following teams:


	Product analytics

	Web analytics

	Session replay

	Feature flags

	Experiments

	Surveys

	Data warehouse

	Batch exports

	Sales & CS (Customer Success)



Support engineers respond to and solve as many tickets as they can for these products, or escalate tickets to the appropriate product engineer if needed. For all other products, the engineers on those teams are directly responsible for support. The support runbook is maintained on the Support Hero page.

When we hire new support engineers they will usually spend the first few weeks focused just on product and web analytics tickets, until they've started to build more familiarity with the platform as a whole.

What do Support Heroes do?

One person on each product team takes on the Support Hero role each week. This is a rotating responsibility, where the person involved spends a significant chunk of their time responding to support queries across Slack, email and Zendesk, and sharing that feedback with the team and/or building features and fixes in response. We find each stint as Support Hero throws up a lot of really valuable feedback.

Response targets, SLAs, and CSAT surveys

Response Targets

We have a high volume of tickets and we're a small team, so we're not able to respond to all issues equally. For this reason we prioritize tickets according to the customer's plan. We set a response target for each plan so that we can be sure that tickets are being handled effectively.

Note that tickets are automatically prioritized in Zendesk and users are updated with information about response targets to set appropriate expectations. In all cases, tickets are routed to the appropriate team and that team is responsible for meeting the response target.

The response times listed below are targets for an initial response, and it's possible we will respond faster. These targets are listed in calendar hours Monday - Friday. Please note that we do not offer any level of weekend customer support.

| Plan level | Target response time  | |-----------|----------------------| | Free | Community support only | | Pay-as-you-go | 72 hours | | Boost | 48 hours  | | Scale | 24 hours  | | Enterprise | 8 hours |

Within Zendesk, we will further prioritize tickets based on their selected severity. If you come across a ticket that doesn't have the severity set appropriately according to our severity level guidelines, then you should update the ticket with the appropriate severity level.

As a general rule, we aim to prioritize customers who pay for support, or who are otherwise considered a priority customer, to ensure they get the best possible support experience.

_NOTE:_ If a user has recently upgraded to the Enterprise plan, their tickets may not automatically be tagged as Enterprise in the PostHog Priority field in Zendesk. If this happens, manually set the Priority field to Enterprise to ensure they get in the proper queue.


Follow-up / next reply response targets

Our follow-up response targets and next reply targets are the same as the initial response targets. We believe that customers should receive regular updates on the status of their query - even if the update is that we're working on it and there's nothing meaningful to report at present.

Escalated ticket response targets

When support engineers need to escalate issues to other engineering teams for deeper investigation, the investigations can take longer but we should still check in with the customer to let them know! For escalated tickets, our response targets are the same as for all other tickets.

_NOTE:_ The targets are for a reply to the user. If the escalation turns out to be a bug or feature request, the reported issue doesn't have to be solved by the response target date, we just need to reply to the user. That reply may be to let them know it won't be fixed right away, but that we have opened a bug report or feature request. If we've opened a feature request or a bug report, you can refer the user to the GitHub issue for updates, and Solve the ticket. If you're replying with info that should resolve the issue, leave it in a Pending state (will be auto-solved in 7 days if the user doesn't reply.) If the user replied to confirm the issue is resolved, Solve the ticket. Use On-Hold sparingly, e.g. if you intend to get back to the user soon (more than a week, less than a month.)


CSAT Surveys

We send out CSAT surveys after a ticket has been closed for at least 3 days using this Automation. The emails contain a link to https://survey.posthog.com/ with their distinct_id, ticketId, and the assigned team as query parameters, which are being used alongside their satisfaction rating to capture a survey sent event. The code for the survey website is in the PostHog-csat repo and the responses can be viewed in this dashboard.

As an incentive, we offer to feed one hedgehog for every survey sent. Ben Haynes is the current holder of the hedgehog feeding rights, and takes care of this by making a quarterly donation to the Suffolk Prickles Hedgehog Rescue Charity.

Guidelines for doing support at PostHog

Dealing with difficult or abusive users

We very occasionally receive messages from people who are abusive, or who we suspect may have a mental illness. These can come via the app, or Community Questions. We do not expect support engineers to deal with abuse of any kind, ever.

If this happens, notify Charles Cook, Abigail Richardson or Fraser Hopper. They will either take this on, or advise you on how to reply.

Dealing with legal requests from users

We very rarely receive messages from people wishing to make a legal claim against PostHog, such as cease and desist letters. These can come via the app, or Community Questions. Do not respond to these requests. Instead, notify Charles Cook or Fraser Hopper immediately. They will either take this on, or advise you on how to reply.

Dealing with billing issues

Issues related to billing are handled exclusively by our billing engineers. Billing support is currently lead by Eleftheria Trivyzaki. Most tickets get routed directly to the , however some issues require technical investigation before the billing issue can be resolved. In such cases, add Eleftheria Trivyzaki as a follower to the support ticket from the outset, and leave an internal note briefly explaining what will eventually be required. Complete whatever technical investigation is required and then let the customer know you are handing them over to the .

Users asking for demos, consultations or partnerships

We often receive requests for demos, consultations or other sales-related requests. Most of the time these can be escalated to the Sales team if they arrive via Zendesk. If they arrive directly via email you can forward them to sales@posthog.com.

We also often get requests for partnerships, backlinks, or messages trying to sell us baby Yahama pianos. Sometimes, people want to invest in PostHog. Most of these are obviously spam and can be ignored, but if you think an opportunity may be genuine then you can forward it to Joe Martin so he can take over.

Users asking for their data to be deleted

Most of the time users can self-serve deletion requests and should be encouraged to do so in order to save time and ensure they take responsibility for deleting their own data. Users can delete their environment, project, and organization in the appropriate 'Danger Zone' section of their settings page if they have the correct permissions. Admins can remove members from their organization in the Members page.

If a user refuses to delete their own data, you must first confirm they have the permissions to do this by checking their email address matches that  an organization admin. As an extra layer of security, you should also ask them to confirm their address by emailing you directly from it (e.g. not through Zendesk.) Only then should you delete any data on their behalf.

If a user asks for us to delete all of their _personal_ data in compliance with GDPR, you should confirm their identity as described above and delete the user from PostHog. Finally, you should notify Joe Martin so he can delete customer data from our email marketing systems, and Fraser Hopper so he can coordinate further data deletion across our systems.

Targeted deletion requests

Occasionally users will mistakenly share sensitive data which should not have been shared via event/person properties.  As such they wish to be more targeted in their deletion by removing only certain properties or events instead of an entire project.

Before taking any deletion action, they should ensure that they are no longer sending the sensitive data to us either by redacting information client-side or setting up a CDP transformation.  If they don't do this first they will continue to send us the sensitive data even after deletion is actioned.


Due to the the nature of how our infrastructure works, events and properties cannot be amended once they are stored in Clickhouse.  As such, the only way to remove sensitive data is to delete the person profile associated with the events where the sensitive data has been captured.  This can be achieved in the app or via the API.  As per our deletion docs, the person profile will be removed immediately but the events will take some time (days or even weeks) to be removed.

If they aren't using person profiles, they won't be able to use this method and as such will need to revert back to deleting the entire project containing the sensitive data.


For customers spending $20K and above a year our Clickhouse team may be able to craft a more targeted event deletion/property amendment query.  There are no guarantees here and it is very time consuming hence why we will only explore this for high-paying customers.  If you have a customer in this situation and the above methods won't work for them; escalate a support ticket to the Clickhouse team with as much detail as possible on the event and property names where the data is leaked so that they can create a query to process the deletion.  To expedite this you should ask the customer for a SQL query which correctly identifies the events or properties to be deleted, or help them in crafting that.  Also verify that the numbers returned by this query match what the customer expects to see.  Once started this can also take some time (days or weeks) so you should set those expectations with the customer.

If they need to remove data immediately, the only way to do this is the delete the project.  There are no other alternatives.


Handling sales leads

If a support ticket should be handled by one of the sales/onboarding teams, use the Create a lead macro in Zendesk to respond to the customer. The macro adds the sf-lead tag to the ticket, which will automatically create a new lead in Salesforce. This automation is documented in the Sales area of the handbook.

Community

Support =/= community - we consider them to be separate things.

Tutorials

We want to help teams of all sizes learn how to ask the right product analytics questions to grow their product. To help, we create content in the form of tutorials, blog posts, and videos.

We've also created a bunch of useful templates that cover many of the most popular PostHog use cases.





  2. Support team incident response

  Source: https://posthog.com/handbook/support/support-incident-response

  
  Auto TL;DR

  At a Glance

  This long page covers these main areas. The list is generated from the article headings, so it updates with every handbook rebuild.

  	Raising an incident

	Your role during an incident

	When an incident is declared

	Using the status page

	Creating a macro for the incident

	Handling incoming tickets during an incident

	Creating proactive tickets

	Keeping the team updated



  When things break, we need to make sure users know what's happening and feel supported through it. This page covers how the support team handles incidents - what we do, when we do it, and how we stay aligned with engineering, marketing, and sales.

Raising an incident

Anyone can and should raise an incident if they suspect there is one. This includes support team members. When in doubt, always raise an incident - it's much better to declare something that turns out not to be an incident than to miss a real one.

Declaring an incident doesn't trigger any external notifications. It just creates an incident channel and alerts the right people internally.

If you're seeing multiple tickets about the same issue, or if something seems seriously broken, type /incident in any Slack channel to declare one. See the full guide on raising an incident for more details.

Once you've raised the incident, you should raise your hand to watch it from a support perspective, or actively hand it over to someone else on the team.

Your role during an incident


	If you suspect an incident, raise one - type /incident in any Slack channel

	When an incident is declared, a workflow posts to #team-support asking for someone to raise their hand

	Whoever raises their hand owns watching that incident from a support perspective:

	Monitor the incident channel for updates, and ensure the status page has clear messaging

	Respond to new and existing tickets related to the incident, creating a macro as needed

	Keep the team updated in #team-support with anything relevant

	Hand over to the next timezone if the incident runs long

	Don't duplicate comms - coordinate with the Comms Lead and TAMs/CSMs as needed



When an incident is declared

When an incident gets declared, our incident.io workflow automatically posts to #team-support. This post asks for someone from support to raise their hand and take ownership of watching the incident. All members of the support team are responsible for making sure that an incident has a Support Watcher assigned during business hours.

Support team members aren't automatically added to incident channels. You can keep an eye on #incidents for an overview of what's currently open. When you raise your hand in #team-support to watch an incident, join the incident channel using the link in the workflow post.

When you join the incident channel, you'll be automatically assigned the Support Watcher role in incident.io. This makes it clear and visible to both the support team and the incident team who is managing the incident from a support perspective.

If nobody from support joins the incident channel, the incident lead will get a nudge reminding them to assign the Support Watcher role, along with a note that support only watches incidents during business hours.

If you're online and available during your normal working hours, raise your hand on that thread. This is informal - it's just whoever can do it. If nobody responds after a few minutes and you're around, go ahead and volunteer even if you're in the middle of something else.

We don't have on-call support coverage. You're only expected to raise your hand for incidents during your normal working hours. If an incident is declared outside of working hours, support tickets will either need to wait until support working hours resume, or be handled by the @on-call-global person from engineering.

Once you've raised your hand and joined the incident channel, you'll be assigned the Support Watcher role. You own:


	Following the incident channel and keeping up with status updates

	Ensuring the status page has clear, customer-friendly messaging about the impact

	Looking through existing tickets in the queue to see if any were opened because of this incident

	Creating a macro (if appropriate) for responding to customers about the incident

	Checking for new tickets coming into the support queue during the incident

	Passing along relevant updates or highlights to the rest of the support team in #team-support

	Understanding the user impact so the team can respond to tickets accurately



Your job isn't to fix the incident. Your job is to be the bridge between the incident response and the support team, and to make sure users opening tickets get accurate information.

Using the status page

The status page is our source of truth during incidents. The incident lead is typically responsible for keeping it updated, but as the support team member watching the incident, you should make sure the messaging is clear and customer-friendly.

Review the status page messaging when it's updated to ensure:


	The impact is described in terms customers will understand (not just "elevated errors" or technical jargon)

	The affected components are marked correctly

	The messaging isn't ambiguous - users should understand what's broken and how it affects them



If the status page update is too generic or unclear, work with the incident lead to improve it. You can update it yourself using /incident statuspage (/inc sp) in the incident channel.

Good status page messaging:

Feature flags are being returned but with 30-60 second delays instead of the usual <1 second response time. All other PostHog features are operating normally.


Unclear status page messaging:

Elevated errors in the feature flags service.


Always link to the status page in ticket responses. Users should be able to check it themselves for updates rather than having to ask us every hour.

Creating a macro for the incident

If the incident is likely to generate multiple support tickets (most incidents do), create a macro so the whole team can respond consistently. To create the macro:


	Clone the Incident information macro as your starting template

	Look at the incident number in incident.io (e.g., INC-123)

	Add the tag incident/[number] to the macro (e.g., incident/123). This ensures all tickets using this macro are automatically tagged with the incident number for tracking.



The macro should include:


	A brief description of what we currently understand about the incident

	The specific impact to users (what's broken, what's working, what's degraded)

	A link to the incident on our status page



Keep it simple and factual.

If there's a Comms Lead assigned:


	For major or security incidents, share the macro draft with them before using it. We want to make sure we're saying consistent things across all channels. The Comms Lead should review the macro to ensure the messaging aligns with broader customer communications.

	For minor incidents, share the macro with them after you've created it so they're aware of what messaging we're using.



If there's no Comms Lead assigned: Use your best judgement to create a clear, factual macro. If you think the incident warrants coordination with Marketing, mention it in the incident channel - but don't let that block you from responding to customers.

Update the macro if the situation changes significantly. If you do update it, let the Comms Lead know (if there is one). Delete the macro once the incident is resolved.

Let the team know in #team-support when you've created the macro so they know to use it.

Handling incoming tickets during an incident

If you're the person who raised your hand to watch the incident, you're also responsible for keeping an eye on the support queue during the incident. Check through the queue for any existing tickets which might have been raised before the incident was declared, and then continue to monitor for new tickets being raised related to this incident.

Sort your tickets by newest so you can easily spot new tickets coming in. This makes it much easier to catch incident-related issues as they arrive.

Don't send generic "we're working on it" messages. Use the macro if you created one, or link to the status page, explain what we know about the impact, and give them a real timeline if we have one. If we don't have a timeline, say that too.

Example response:

Hey - yes, we're seeing this too. There's an incident affecting feature flag requests right now. You can follow updates on our status page, but the short version is that flags are returning but with higher latency than normal. The team is working on it and we'll update the status page as we know more. I'll be sure to let you know when it's resolved.


Important: Always attach incident-related tickets to the open incident using the incident.io app in the right-hand sidebar in Zendesk. This helps us track the user impact and keeps everything organized. Anyone on the support team responding to incident-related tickets should do this, not just the person watching the incident.

If you're seeing the same issue across multiple tickets, drop a note in the incident channel. Sometimes support spots patterns before monitoring does. Also share this in #team-support so the rest of the team knows what to expect.

Creating proactive tickets

Sometimes we need to reach out to users proactively during an incident - for example, if a specific org caused the incident or was significantly affected. The engineering team may ask us in #team-support to create tickets for affected customers.

Before creating any proactive tickets, check with the incident lead and coordinate with the Comms Lead to ensure we're not duplicating their communications.

Keeping the team updated

As the person watching the incident, keep the rest of the support team informed in #team-support. Share:


	Major updates about what's happening

	Changes to the user impact

	Patterns you're seeing in tickets

	When the incident is resolved



You don't need to copy every single update from the incident channel. Just share the things that would help someone else on the team respond to a ticket about this incident accurately.

Working with the Comms Lead

For an incident that requires external comms, Marketing will appoint a Comms Lead. They own external communication strategy. We don't.

As the support team member watching the incident, you should coordinate with the Comms Lead:


	Coordinate on macro creation (see 'Creating a macro for the incident' above)

	If you're seeing patterns in support tickets that might inform their messaging

	If you need help with a particularly complex or sensitive customer communication

	When you update the macro - let them know what changed



If you think external comms are required but there isn't a Comms lead assigned, you can request one by asking in #team-marketing or using the @all-marketers tag in Slack.

Coordinating with TAMs and CSMs

Enterprise customers often have dedicated TAMs (Technical Account Managers) or CSMs (Customer Success Managers) from the Sales/CS team. When these customers reach out about an incident - either through their Slack channels or via tickets - we need to coordinate our response.

For minor incidents, we can usually just respond ourselves. Keep it straightforward and use the macro if you created one.

For major incidents, Sales/CS teams may want to handle communication with their customers directly. Check #cs-sales-support to see if they're coordinating a response plan. If you're unsure whether to respond to a particular customer:


	Check #cs-sales-support to see if there's discussion about the incident

	Create a side conversation from the Zendesk ticket into #cs-sales-support and ask if they'd prefer to handle the communication with this customer

	If nobody responds and the customer is waiting, respond yourself - it's better than leaving them hanging



Remember that TAMs and CSMs work in specific timezones. If an enterprise customer reaches out when their TAM/CSM is offline or on holiday, don't leave them waiting. Respond to their question. You can loop in their TAM/CSM as a heads-up, but the customer should get an answer from someone.

Handing over across timezones

If an incident is still ongoing when you're about to log off for the day, hand over to someone who's still working or coming online. Try to hand over to someone who has the most working hours ahead of them - this avoids multiple handovers.

Post in #team-support via the original workflow thread with:


	Current status of the incident (what's broken, what's being done about it)

	Roughly how many support tickets we've seen related to it

	Any key information the next person needs to know

	Anything you told users in tickets that the team should be consistent about



If you're US West Coast based and logging off for the day, write detailed handover notes given that nobody in EU will be online yet. This way they can pick it up smoothly when they start their day.

If you're picking up an incident from someone in a previous timezone, read their notes, scan the incident channel for updates since those notes were written, and jump in. Raise your hand on the original #team-support workflow post if you haven't already.

After an incident resolves

Once the customer-facing impact of the incident is resolved:


	Find all incident-related tickets by filtering for the relevant incident/xxx tag in Zendesk (these are automatically added when you attach tickets to the incident via the incident.io app in Zendesk)

	Go back through these tickets and update users that the incident is resolved

	Check if any docs or help content needs updating based on what happened - if you can ship a quick docs fix or FAQ update, do it now while it's fresh

	Delete the incident macro you created



For major incidents, there will be a post-mortem. Read it. If you have feedback from the support side - things we could have done better, information we were missing, communication that didn't work, patterns you saw in tickets - add it to the post-mortem document or share it in the incident channel. Your perspective on the user impact and customer communication is valuable.





  3. Technical support subject matter experts (SMEs)

  Source: https://posthog.com/handbook/support/support-smes

  
  Why we have SMEs

As we add more products to PostHog, it becomes increasingly difficult for individual support engineers to effectively work across every product. SMEs help us maintain deep expertise across our products and ensure every ticket gets answered by someone who really knows their stuff.

By allowing SMEs to own groups of PostHog products, we build the knowledge needed to delight users with better and faster answers, and develop close relationships with product teams so we can advocate for fixes and features that actually matter to users.

Product ownership

Product groups

The various PostHog products have been split into the following product groups:


	Analytics (analytics platform, customer analytics, product analytics, web analytics, growth)

	Unclassified (tickets in the 'Support' group)

	Flags (experiments, feature flags, surveys)

	Data (batch exports, data stack, ingestion, workflows)

	Replay (replay)

	Observability + AI & client libraries (error tracking, PostHog AI, LLM analytics, SDK/Implementation, mobile)



A note on these groupings: These product groups are based on current ticket volumes. As products grow or new ones launch, we'll split or reorganize them. This structure will evolve with our needs.

SME ownership

All technical support engineers, regardless of SME ownership, work on:


	Analytics products - work for this product group is shared as it represents the highest proportion of our tickets.

	Unclassified tickets - where possible, these tickets should be updated with the correct product group.



Beyond that, we have SMEs who own specific product groups. For each product group, we select one person from EU and one from NA to maintain timezone coverage:

Flags


	EU: Ben Lea, NA: Phillip Ramirez



Data


	EU: Luke Belton, NA: Kyle Swank



Replay


	EU: Christian Rafferty, NA: Ben Haynes



Observability + AI & client libraries


	EU: Christiaan Hendriksen, NA: Steven Shults



Analytics


	EU: Xander Jones



What SMEs actually do

Being an SME means you're the go-to person for your product group. This breaks down into three key aspects:

Own the customer perspective


	Maintain oversight of all tickets in your product group

	Spot patterns and common themes

	Understand what bugs are frustrating users most

	Know what features users are asking for



Partner with engineering teams


	Build good relationships with the engineering teams who own your products

	Consider attending their standups occasionally (you don't need to go to every one)

	Keep an eye on their Slack channels to know what's recently shipped and what's being worked on

	Understand what's on their roadmap

	Bring customer context to help with their quarterly planning - what bugs are most prominent, what features users want most



Improve support


	Look to improve the support experience within your product group

	Identify ways we can proactively help customers and prevent tickets (e.g. docs, in-app prompts, automatic checks)

	Look for ways to streamline support operations for your product group (i.e. identify most common investigation steps that could be surfaced onto tickets automatically)



How to work as an SME

Your Zendesk views

SMEs each have a dedicated view in Zendesk that includes:


	Tickets created from Slack channels

	Tickets submitted via the help sidebar

	Community questions



These views contain tickets from your specific product groups (see groupings above) and all shared product groups (analytics and unclassified tickets). If there are any unclassified tickets that appear in your view (tickets in the 'Support' group), then where possible please assign these to the correct product. Let Abigail Richardson know if there are certain types of tickets which regularly appear in the 'Support' group.

Important: These views show tickets assigned to other team members too, giving you full context of your products. Jump in if you know something off the top of your head or see someone stuck.

Your daily workflow

Start your day with your SME views. Build your knowledge. Get really good at your products. Once you're on top of your SME queue, move to the Technical support shared view which has all tickets the technical support team is responsible for.

But here's the key: you're not locked into only your SME products. The goal is expertise, not silos. If you're caught up and the shared queue needs attention, dive in. If you're swamped and someone else can help with your SME queue, ask for it.

Coverage and coordination

You and your SME counterpart in the other timezone should work together to:


	Share knowledge, patterns, and themes you're seeing in tickets

	Coordinate on holiday planning - can you stagger time off to maintain coverage?

	Call out when your SME queue is especially busy and you need help

	Communicate in #team-support about coverage gaps or when you need backup



As we grow, we'll need less manual coordination. For now, always consider coverage and communicate proactively.





  4. Support team overview

  Source: https://posthog.com/handbook/support/support-team

  
  The support team exists to help our users succeed with PostHog, and we do that differently than most support teams.

We're not a ticket-routing operation. We genuinely care about making our users' experience exceptional, which we do by being a deeply technical team that takes pride in solving problems ourselves. We write code, ship fixes, update docs, and build internal tooling to deliver that experience. We move fast, stay humble, and believe that great support is about empowering users, not just answering questions.

What makes us great

We communicate clearly and don't hide behind jargon. We're relentlessly curious - pulling at every thread when investigating an issue, and seeing the bigger picture beyond the immediate problem. We're always looking for ways to improve, whether that's our processes, our docs, or our own skills. We're thorough without being slow, thoughtful without overthinking, and we genuinely care about getting things right for our users.

Our values

Take ownership

Own your work from start to finish. Be proactive and self-driven. Don't wait to be told what to do. When you see a problem, jump in and solve it. Be resourceful, curious, and hands-on. If something needs doing, figure it out and make it happen. Taking ownership means being accountable for outcomes, not just tasks.

Delight users

Go beyond solving problems. Create moments that make users' days better. Be genuinely caring, reassuringly human, and empathetic in every interaction. Surprise users with your thoughtfulness and responsiveness. Bring positivity and warmth to technical conversations. When users walk away from an interaction with you, they should feel helped, valued, and hopefully a little bit delighted.

Stay humble

Check your ego at the door. Take feedback as a gift and be open to learning from anyone, regardless of their experience level or role. Share knowledge freely with the team and communicate with transparency and honesty. We get better together by staying curious, admitting what we don't know, and helping each other grow. No one has all the answers, and that's okay.

Ship fixes

Be deeply technical and hands-on. Don't just log bugs or pass tickets along - write the fix yourself. Raise PRs for docs improvements, patch code, and solve problems end-to-end. We're engineers who happen to do support, not support agents who escalate to engineers. If you can fix it, ship it. That's what makes PostHog support special.

What we do

We help users through in-app support (which routes to Zendesk), community questions, and Slack channels for enterprise customers. But we don't stop at answering questions:


	Ship code: We write and merge small bug fixes and improvements ourselves.

	Improve docs: We contribute fixes, clarify sections, and add missing information.

	Build internal tools: We create tools like HogHero for internal efficiency, SDK Doctor for proactive customer help, and automations to streamline our work.

	Share product feedback: We surface patterns and pain points we see from users.

	Answer community questions: We respond to questions in our community forums.



We provide support Monday through Friday, 9am GMT to 5pm PST. We focus on being consistently excellent during our coverage hours, with clear expectations set for users.

What we don't do


	Route tickets: We solve problems ourselves rather than passing them along.

	Hide behind processes: We care more about outcomes than following rigid procedures.

	Work in silos: We're integrated into product development and actively contribute to company discussions.

	Accept "that's not my job": If we can help, we do. If we can't, we figure out who can and make the connection.



Our long-term vision

Support should be a competitive advantage for PostHog. Users choose us partly because they know they'll get exceptional support. They stay partly because they feel valued and helped. They recommend us partly because they've had great experiences with our team.

As PostHog grows, we're scaling thoughtfully. We prioritize keeping the team technical, staying true to our values, and maintaining our user-first culture. We value attitude and aptitude over experience - we need people who can jump into the unknown and figure things out. We want to contribute code and build tools, while keeping quality and user-centricity at the core of everything we do.

The benchmark we're aiming for: other companies should measure themselves against PostHog support - not because we answer tickets quickly, but because we genuinely help users succeed.





  5. Support zero weeks

  Source: https://posthog.com/handbook/support/support-zero

  
  Support isn't just about tickets! Well... it's a lot about tickets - but we don't judge the success of support engineers solely by how many tickets they solve. Instead, we like to free up support engineers to spend some time working on other tasks which help users. These tasks can include working on their quarterly goals, building new support features, contributing small PRs for bug fixes, or whatever else they think will help us move faster.

Why are support zero weeks useful?

The goal of zero weeks is to make non-ticket time more efficient and effective, and get more of our quarterly work done as a result.

At times we can really struggle to pull ourselves away from tickets and focus on the bigger picture. Having a block of dedicated non-ticket time allows us to spend time shipping things that will help us become better as a support team, and allow us to better help our customers.

How do support zero weeks work?

Each support team member is given an allocation of 2 support zero weeks in each quarter (i.e. 10 working days). These are weeks that each team member can book.

Team members are encouraged to consider taking the same zero weeks as someone else working on the same quarterly goal (so it can be done hackathon-style, you can consider using your meetup budget, etc)

Before the quarter starts


	[ ] During quarterly goal planning we scope out goals that we think are achievable in our zero time each quarter.

	[ ] Let Abigail Richardson know if you have any preference or restrictions on when you can take your zero weeks.

	[ ] Abigail Richardson will check the PTO calendar, consider time zone constraints, and propose a schedule of zero weeks for the quarter. For each support team member, we will aim to schedule one zero week in the first half of the quarter and the other in the second half of the quarter.

	[ ] The weeks will be shared in the support zero weeks calendar (so we don't forget who is doing what).

	[ ] Each team member should create a meta GitHub issue for their quarterly goal work.



Before your zero week


	[ ] Hand over all of your in-progress tickets (including any in a pending state that you believe are ongoing / going to come back). Do this as a message into #team-support.

	[ ] Set yourself as unavailable in Zendesk using the Out of Office app.

	[ ] Set a status in Slack so it's clear to the rest of the team that you're on a zero week



During your zero week


	[ ] Try your best to avoid the ticket queue (i.e. generally don't pick up new tickets or respond on tickets you were previously working on, except in exceptional circumstances).

	[ ] Do reassign tickets back to the main ticket group if they accidentally come back assigned to you directly for some reason.

	[ ] Do respond to any questions the team ask in #team-support about tickets you were previously working on.

	[ ] Do consider that you may get pulled back onto tickets on a particular day if absolutely necessary (to be avoided as much as possible).

	[ ] Make sure to keep notes and design choices publicly available on your meta GitHub issue.



:warning:


Team members who are working on tickets need to be aware of ticket queue and highlight in #team-support if the workload is getting too high


After your zero week


	[ ] Set yourself as available in Zendesk using the Out of Office app.

	[ ] Ask in #team-support if there are any tickets that the team would like to return to you that you were previously handling.

	[ ] Ask in #team-support for any feedback that the team has for you based on any of your tickets they have handled during your zero week.

	[ ] Consider if this is a good stage in your goal to seek feedback from the team (likely via your meta GitHub issue or a different RFC). Please do consider if it's worth the team's time at this stage.

	[ ] Get stuck into tickets!



What does this mean for side quests outside of quarterly goal work?


	Do them!

	The purpose of zero weeks is to give space and focus for quarterly goal work, not restrict what you can do on a day-to-day basis.

	Where you have small things you'd like to do (docs updates, small PRs/bug fixes, setting up example apps, etc), you can absolutely do these alongside your ticket work.

	Please just bear in mind that tickets are generally our highest priority (especially Sales/CS Top 20 and enterprise customers).

	If there are larger pieces of work that you'd like to do, we can chat about updating your quarterly goals.







  6. Troubleshooting tips

  Source: https://posthog.com/handbook/support/troubleshooting-tips

  
  A collection of tips & tricks on helping to troubleshoot customer issues.

General


	Add distinct_id as a column to see how the distinct_id changes (use SQL expression column). This is useful when troubleshooting identify / person profile related issues.

	To breakdown events by anonymous vs identified, use this SQL snippet: IF(person.properties.$creator_event_uuid IS NOT NULL, 'Identified', 'Anonymous') AS user_type

	Debug mode: append ?__posthog_debug=true to a site that has posthog running, e.g. https://app.mywebsite.com/login?__posthog_debug=true. This can show lots of useful information like logs and config.

	To check a customer's PostHog configuration:

	In session replay, enable doctor and look for posthog config event.

	Open the customer's site in debug mode (see above)

	To check if a customer is using a reverse proxy, look at their api_host configuration. If it shows us.i.posthog or eu.i.posthog – then they are not using a reverse proxy.



Feature flags


	Check team activity to see if users have made any changes to the flag. Take note of the timestamp of any changes and see if it explains any discrepancies.



Funnels

Common funnel troubleshooting steps


	Ensure you understand the conversion goal the user is tracking, clarifying this often helps, even if the user knows they’re doing the right thing

	Are they reasoning about it right?

	Have they chosen the correct events?

	Are their events sent when they think/expect them to be sent?

	Are they filtering the correct events for that flow?

	If it’s a mix between frontend and backend events, they must ensure identification is done right

	For reports about unexpected drop-offs, look at each event in the funnel separately to understand if they’ve dropped off on their own (using a Trends insight helps).

	Attribution type (example ticket): Users often report that their experiment funnels show a lot of false or none values for the feature flag breakdown. This is commonly the cause because they have “First touchpoint” selected as attribution, but they want “Last touchpoint.” This is only relevant when they’re using funnel analysis outside of the experiment, since the experiment already only takes into account users who had the expected variant by the end of the funnel.

	Search for events by the user’s IP address (which you can find in the event properties for the Web SDK). This works if the whole flow happens on the frontend, sometimes you can find that the same IP address has multiple distinct_id, which means that user may have multiple identities which funnels count separately.

	Create funnels for each interval in their funnel: Something that would have given us more helpful information sooner would have been creating a funnel for step 1 to step 2 and another funnel for step 2 to step 3. This was what ultimately confirmed there was a user identification problem.

	Funnels and user paths use different queries (example ticket): If a user reports seeing different numbers in funnels and user paths, that’s expected, these use different queries in the backend and measure different outcomes.

	Look for identification splits: If they’re identifying users in different environments (backend vs frontend) different libraries (Web vs Segment), or even with multiple IDs (logged out vs logged in), or even cross-subdomain without proper persistence (cookies) or different implementation configuration, all of these could cause a desync between identities which can break a funnel.



Connecting frontend and backend identities

To connect frontend and backend identities, you only need to use the same distinct_id in both frontend and backend events. How you sync these depends on your system but here are some ways:

Recommended: Set the distinct_id based on a known user ID: If you have a stable internal user ID, set posthog.identify('your-user-id') on the frontend, and use that same ID in backend events. This ensures alignment across both environments


	Alias: identify with id 1 -> alias with id 2 as alias and id 1 as distinct_id

	Wrong: identify with id 1 -> identify with id 2 -> alias



Use a signed token or cookie: Store the distinct_id in a cookie or session token shared between frontend and backend, especially if you're using server-side rendering or middleware that handles both sides.

Pass the ID from frontend to backend: When a user logs in or performs a tracked action, capture their distinct_id in the frontend (e.g., using posthog.get_distinct_id()), then include it in API requests or session headers so your backend can reuse it when sending events. Careful, you’re relying on PostHog’s distinct_id here, which may not be an expected value.

A potential pitfall is posthog.reset().
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